
This Side Hustle Earns Me $3,188 per
Hour

One of my hobbies is to find new revenue streams that take minimal effort (and minimal
time). In late 2017, The Wealthy Accountant (TWA) published a post on how he was earning
$1,000/hour selling tradelines – that piqued my interest. I had no idea what a tradeline was
before reading that article. But I quickly learned that a tradeline was just a fancy word for a
line of credit. Lines of credit comes in all sorts of shapes and sizes but TWA was writing about
one type in particular: credit cards.

It sounded too easy. Too good to be true. I was skeptical but kept an open mind. After all, this
was coming from TWA, who is worth $12M+ (according to Rock Star Finance). I continued to
do my own research and found that this was in fact a legit opportunity. But before I jumped in
and started doing this myself I needed to understand how it worked and what the risks were.

The Mechanics of Selling Tradelines

First, let’s cover what it actually means to sell a tradeline. Who would want to buy a
tradeline? And why – what’s in it for them?

Like I mentioned above, a tradeline is what a bank calls a line of credit. Every one of your
credit cards is a tradeline: the bank extends you credit every month, and you pay them back
after you use that credit. You have the ability to add an authorized user (AU) to each of
your cards, which extends certain benefits to the person you add. Although added as users,
these people never actually get to use your card. They cannot rack up a bunch of debt in
your name. But these people aren’t buying an authorized user spot on your credit card in
order to spend your money; they have poor credit and want to draft off your good credit in
order to improve their own score.

Let me explain.

As the primary cardholder, any time you add an AU the physical card is sent to your address
and you remain in control of it at all times. The person buying an AU spot on your card gets
the benefit of your good credit history for that particular card, for as long as they stay on
your card. This is because many of the credit cards companies report the credit history to the
various reporting agencies for both the primary cardholder and any AU’s. The AU doesn’t get
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to use your card, but in a sense, they get to use your good credit. A potential AU customer
may be looking to improve their credit score in order to get a better rate to refinance debt, or
for a car or home loan.

When you sell an AU spot on your card, the broker you use provides you all of that person’s
personal details after doing a full background check (to prevent fraud). Although you get all
of the AU’s personal information, they get none of yours, so they have no idea who you are.
Once you add the AU to your credit card they stay on for two full reporting cycles and then
you remove them and collect a commission from the broker that supplied the AU to you. The
broker does all the marketing and vetting, while you spend a few minutes adding and
removing AU’s. Then you collect a check every two months (my commissions are actually
direct deposited into my bank account).

What’s in It for Me?

Money, money, money!!!

I use a company that does all the marketing and vetting and sends me AU’s. The price they
charge for an AU varies due to the following two variables:

(1) The credit limit of the card.

(2) The age of the card (how long it’s been open).

The higher the credit limit and the longer the card has been open the higher the price they
can charge the customer. The higher the price they can charge the customer, the higher your
commission is. Here is the latest commission schedule from the company I work with:



I currently have four cards listed with the company I work with and each card has two AU
spots available for sale. Depending on the card issuer (Chase, BoA, Capital One, etc.) there is
a recommended maximum number of AU’s to keep the account from getting closed. Yes,
the risk you take by participating in this side hustle is that your account could be
closed. That’s why I only do this with credit cards I have churned, on which I don’t mind this
risk. That said, I still follow the recommendations to reduce the chances of account closure. I
want to maximize this income stream.

I have four cards listed and each AU spot is worth $200 to $250 in commission to me. This
means the eight spots have a maximum earning potential of $10,200 cumulatively per year.
This equates to about $850 per month. When you consider the fact that the time required to
add and remove AU’s is only a couple of minutes, my effective hourly rate for this “side
hustle” is $3,188 per hour.
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What Are the Risks?

Everything I have read and reviewed states that this is a legal activity. However, as I
mentioned above there is a risk of getting your account closed down by the issuing credit
card company. If you read your terms and conditions it does say you are allowed to add
authorized users but you agree that you know and have a relationship with any AU that you
add (like friends or family members). The agreement between you and the credit card
company states that if they find out or suspect you have added an AU that you do not know,
they reserve the right to close your account (and potentially all accounts with them if you
have more than one credit card with them).

The Wealthy Accountant had a nice summary of his findings:

“Is this legal? Another question people have is the legality of doing this. My research
indicates it is legal, including remarks from a spokesman from the FTC. The illegal issues
lay with tradeline companies not doing adequate background checks. This is why it is
important to vet any tradeline company before signing up with them. My understanding
is this cannot be listed as credit repair and money can’t be collected up front from the
client. You get paid after the fact so reading FTC reports indicate there are no legal
issues with selling tradelines. If you vet a tradeline company and later the company takes
a shortcut there is liability risk to the tradeline company. Having your due diligence in
order protects you.”

Risking having my account shut down is worth it to me. But it’s also why I suggest you only
enroll cards that you don’t mind getting shut down. Personally, I only enroll cards that I have
churned and no longer actively use. If the said card has an annual fee tied to it, I call the
credit card company and ask to have it downgraded to a different card with no annual fee.
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This allows you to maintain the credit history of the card while minimizing its cost.

Concluding Thoughts

This is a great way to double dip on your credit card churning activities. For example, in 2017
I shared how I had churned the Chase Reserve credit card in both my name and my wife’s
name. We ended up earning about $6,000 in cash back from those two cards between the
juicy signup bonus, travel credits, and 3X points on dining and travel (2X points on everything
else). These two cards have since been downgraded and enrolled to sell two AU spots each
(four total) earning the GYFG household $450/month on average.

Every card I churn now represents two new revenue streams, one from the rewards and
points redeemed for their cash value, and the other from selling AU spots once we have
earned our rewards. You should know that a potential tradelines card needs to be “seasoned”
for at least a year, meaning it needs to be open for at least that long before you can sell any
AU spots on it. You also should know that not all credit card companies report credit history
for listed AU’s so those cards won’t qualify for enrollment. The major card issuers that do
report credit history for AU’s are Chase, Capital One, Barclays, and Bank of America.

The GYFG household actually has two Barclays cards that are in incubation waiting to be
enrolled (another potential $450/month once they are seasoned). I think that the extra $10K
we’re currently earning is well worth the three hours it takes to earn that money. I don’t
know of many opportunities where you can earn $3,188 per hour for your time.

Thoughts? Have you ever heard of anyone doing this? Do you do this? What other ways are
you creating revenue streams with insane effective hourly rates?

– Gen Y Finance Guy

p.s. I have received comments and emails asking which company I use. I personally
only use one company that I believe to be the most trusted and legit in the
business. The volume they do is incredible. I was just speaking to David, one of the
founders, and he shared that sales of tradelines have doubled since January. The
company I personally use in this incredibly lucrative and easy side hustle is
Tradeline Supply. If you decide this is a good fit for you, be sure to tell them Dom
and Gen Y Finance Guy sent you.
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Gen Y Finance Guy

Hey, I’m Dom - the man behind the cartoon. You’ll notice that I sign off as "Gen Y
Finance Guy" on all my posts, due to the fact that I write this blog anonymously (at
least for now). I like to think of myself as the Chief Freedom Officer here of my little
corner of the internet. In the real world, I’m a 30-something former C-Suite
executive turned entrepreneur turned capital allocator. I am trying to humanize
finance by sharing my own journey to Financial Freedom. I believe in
total honesty and transparency. That is why before I ever started blogging, I
decided that I would share all of my own financial stats. I do this not to brag, but
instead to inspire motivate, and also to hold myself accountable. My goal is to be a
beacon of hope, motivation, and inspiration for you, the reader, by living life by
example and sharing it all here on the blog. My sincere hope is that you will be able
to learn from me - both from my successes and my failures! Read More
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